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service providers are guaranteed.’*® To preserve competition, the FCC has sought
comments on whether to forbid existing cetlular carriers to own PCN licenses in

overiapping service areas.®

Aocordng to the current chairman of the FCC, PCNs have ‘considerabie
promise.” 0 Cable companies, for exampie, are alresdy bidding aggressively to provide
the landiine linkages that wili be needed to knit PCN services together into local and
ultimately wider-area networks. In February 1981, the FCC approved applicstions by
three major cable companies to build PCN networks in San Diego, New York, Boston,
Chicago, Cleveland, Sweckton, and Jacksonvile, Florida.'! “The cable systems are
ideally constructed to be the vehicie for tying together P.C.N. microcells,” declares a vice
president at Cox Emerprises, the owner of newspapers, television stations, and twenty-
four cable systems. Hoadds "I think P.C.N. has the potential t0 be a full-blown
compeutortomloodloop

In 1991, the FCC opened up yet another competitive door, when it authorized a
raduodhpat&oonmtousertsspocuumtoop«anmobktuphommmsu
cities and made clear that it would approve similar applications for other arees.*® Fleet
Call plans to build systems in New York, San Francisco, Los Angeles, Chicago, Houston,

33DEAN WITTER, TELECOMMUNICATIONS INDUSTRY: THE ERODING MONOPOLY 5 (Mar. 20, 1991).

%5 FCC RCD at 3000.
“Onemarks of Alfred C. Stkes, FCC Chairman (Feb. 7. 1980) (1980 FCC LEXIS 879, at *7).

“"Angrews, Cable TV in Phene Challenge, N.Y. Taazs, Feb. 28, 1991, § D, &t 1, col. 6. Fowr other cable
companiss have aiso appiied 1or permission to bulld epermemial systema. § Others Granted; FCC Awards
Experimental PON Licenses t Cable MSO's for First Time. COMMUNCATIONS DALY, Feb. 27, 1901, &t 3. One
of the four, Comcast Curp., aivesdy operates both cellidar and cable systems in sevenal of the markets for
which R is sesling PCN listnsss. Comcast “plans to use esising cable archilecture * * * to connect PCN
mircocelis to celiular switches and 10 [the] public swiiched network.® COMMUNICATIONS DALY, Jan. 11, 1981,
at 4. Through Cable Television Laboratories, 65 cabie televimon companies have also formed an informa-
tion-eharing alllance wiih P.C.N. America. Andrews. Cadée TV in Phone Challenge, N.Y. TMES, Feb. 28.
1901,§ D, at 1,00l 8

In March 1991, PerTel was granted an experimertal license to introduce “personal communicstions ser-
vice® ("PCS") inthe Pilatusgh, Cleveland, and Philadeiphva areas using spread spectrum technulogy, which
heretofore has been used aimost exciusively in mitary communications. PerTel is collaborating with
Waestinghouss, which ousrenily operates its own, saphwsticated microwave sysiem for the tranemission of
voice and deta in Pitsargh. PerTel’s chainman points to fider optic links in cable television as a promising
medium for interconnecting cells in wban areas. PerTe/ Gets FCC Approval on Next Generation Cellular
Phone, PR NEWSWIRE, Mar. 4, 1901.

“2andrews, Cable TV in Phone Challenge, N.Y. TiMES, Feb. 28, 1991, § D, at 1, col. 6.

“Sandrews, FCC Acts on Celuler Competition, N.Y. TiMeS, Feb. 14, 1981,§ D, at 1, col. 3; in re Fleet Cail.
Inc., 68 Rad. Reg. 2d (P & F) 1301 (Mar. 14, 1991).
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and Dallas. The Los Angeles system is expected to begin operating in early 1983.“
Other companies have followed Fleet Call's leag. Mobile Communications Network, a
coalition of SNIR operators, plans to offer wide-area dispaich, interconnect services, and
roaming over large areas in Florida by mid-1981, and it expects to provide competitive
service throughout the entire state of Floride by 1982.° Similarly, Milicom has
purchased several SMA licenses in Florida, Phognix, and Atianta and “pians to develop
a future radiotelephone network® that will "challsnge esteblished cellular service." J.
Sheiby Bryan, chdmunandCEOofMﬁicom billed the SMR-based network as a "lower
priced altemative to collular."**

In sum, competition is robiust in mobile telecommunications and certain to remain
s0. Prices are dropping. Subscribership is soaring. Innovation proceeds at a breakneck
pace. The RHCs' affilistes are scatiered across the country, competing with McCaw,
GTE, and dozens of other providers. The structure of the mobile industry bears no
ressmblance at s to that of the landiine network. With the FCC fully committed to a
competitive: market sthueture, mmmmmaamhubm
ensure universal connttivity, and with the right of equal. imerconnection with that hub
weil-sstabiished, thers i§ no possibility thet r providers will foliow the peth of landline

mmmmmmmawmm RHC affliates are
nowhere close to deminating today’s mobile services. There is no indication whatsoever

that they are likely to dominate tomormow's.
Communities of Interest

Outside of the Unked States, the RHCs hawe become major players in developing
national and trangnational mobile systems. Pacific Telesis has a 28 percent stake in
MMWMMWMBMSLZWMOMW

a second, national, digital, celiular system in Germany." Mo-tgﬂnwnrsanHCs
were invoived in consortia bidding on the German cellular license.” US West is building

“1ig.
“Sriabile Oomnette instiuse Wide Ares Network Across Florida, INOUSTRIAL COMMUNICATIONS, Mar. 1, 1991
at 1;: COMMUNIDATIONS DALY, Mar. 6, 1981, at 9.

“S\silioom Confirme Reports 1t Plans Radio Network 1o Challenge Celiular, INDUSTIAL COMMUNICATIONS .
Mar. 23, 1960, at 3.

“7'Balanced Venture’: Pac Tel Consortium Wins W. German Celluiar Contract, COMMUNICATIONS DALY, Dec
8, 1960, at 2; COMMUNICATIONS DALY, May 14, 1900, at 5. PacTel is also developing a paging network
Thalland. Burgees & Quimpo, Aseching Out to Uncharted Territories, WMONP«T Nowv. 18, 1980. at

E1.
“SCOMMUNICATIONS DALY, Dec. 4, 1989, at 6.
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celiular networks in the U.K, the Soviet Union, Hungary, and Czechosiovakia.®
BeliSouth has a 40 peroent stake in a British cellular and paging company, owns paging
operations in Australia, and belongs to a consortium chosen to deveiop a celkiar system
nnSouthernFrarm It is also invoived in celiuler ventures in South America and New
Zealand,™ andraculrywonsharuowasmweduarlmnmmthowestem
region of the country, ifitiuding Guadtsjara.®' Bell Atiantic has joined with US West and
cmmammm&mwMammmfor
that oountry. nnmmmmmuwmwmmwws
todevolopsymlnNorwayandndy Bell Atlantic and Ameritech recently
purchased New Zealand Telecom and its cellular subsidiary which provides nationwide

service.*

These foreign ventures by RHCs antd many other, concems reflect a sharp
difference between reguisiory and antitrust palites in the United States and abroad. To
our kmowiedge, NO Othir country attempts 10 tie mobile services t0 narrow, fixed,

Yy ' Foreign countries have uniformly directed
nationsl sysiemns. Canada, for example, has reserved

m;&lm'dmwnglonal

camviers.® As of early 1960, Cantel secved 200,000 subseribers acroes Canada,®
including Vancouver, Toronto, Montresl, Calgery, ,guueanocmn”mGonneany
' The United Kingdom has licensed

it
i
i
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WASHINGTON POST, Nov. 18, 1980, at E1.
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Shtooks & Khalal, This WY B & Very Poilios/ iseus, FORSRS, Feb. 19, 1990, at 80. “Over the ned ovee
years, Cantsi is planning 10 spend $800 milllon to increass capacity in major mariats and to bulld a ¢ 80c
Mmmmmmmmmhmmehmwn

Idid.

’mcm/tmwmnwcmrmwmw NdJ., Pec
Northwest, Busness Wwne, Oct. 3, 1960.
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two national cellular franchises.* Germany has licensed a second, integrated, digital
nationwide system to serve a population of 60 milion.® The Scandinavian network
spans five countries including Sweden, Finland, Norway, Denmark, and Iceland, and it
recently announced an agreement to add Latvia.*' In September 1987, teico operators
from thirteen Eurgpesn countries agreed to 8 standard for an afl-digital Pan-European
celiular network.® The system roliout is soheduled for 1991-92.%  As Craig McCaw
points out, the United States is “the only country in the world that does not have a
national cellular license on either the wireline or the non-wireline side of the spectrum.**

Nonetheless, the U.S. celiular industry fully shares the goal of creating an inte-
gtated, national network. For McCaw, “[ajutometic, effortiess call delivery anywhere in
North America has long been among our most important strategic objectives. * * * [We]
confirm the commitmant * * * not only t@ particuler celular markets but to the near- term
m¢amwmmmmm~m
American continent.”®  Centel speaks optimistioally of "a seamniess cellular network”;*
Vanguard declares that with the arrival of service in RSAs, the “searfiess’ nationwide
cetiular network [wil] become(] a reality.” According to the president of CTIA, "[o]ne

%aTE Aims 10 Become US-Wide One-Stap Celluier Servios Shop, COMMUTEREMM INT'L, May 9, 1980. The
Racal Vodaphone system in the U.K uses & sophistissted reaming signaling system #hat supports
nationwide roaming. Lindquist, The Future of Roaming and Cellular Networking, TELERONY, Sept. 26, 1988,
at7e

®GTE 10 Compete fer Licerse 1o Conetruct and Operate West Germen Part of Pan-European Digital
Mobile, PR Newswing, Oct. 6, 1980.

1 Swedlish Mobile Netetork Adds Latvia 10 &s Network, MOSLE PHONE News, May 23, 1991, at 8. Fully
sutomatic reaming is & parnt of the network specification and has been impiemented from the start, allowing
subecribers to place and receive calls wherever they are. Lindquist, The Future of Roaming and Celluiar
Networking, TELEPHONY, Sept. 26, 1988, at 76.

%mwmmam.mm,m.lm. Italy,
Wide Mobile Phone 58 10 Open by 1991, FIN. TiMES, Sept. 8, 1987, at 4.
Seurope Agress on Meblie-Phone Net, ELECTRONICS, Sept. 17, 1987, at 122,

SMCCAW CELLULAR COMMUNICATIONS, INC., CELLULAR COMMUNICATIONS: A VISION OF THE FUTURE 6 (Oct.
20, 1989).

®SycCaw Collsar/LIN Broadcasting to Rebuikd Cellular Telephone Systems in N.Y, N, Pacific
Northwest, BUSINESS Wn. Oct. 3, 1980.

%Centel Focuses on Southwest and Mexico, MOBILE PHONE News, Sept. 13, 1960, at 1.
STVANGUARD CELLULAR SYS., INC., 1989 ANNUAL REPORT 1 (1960).
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of our industry’'s most important goals is to provide ubiquitous service across America

kRO

Whether the RHCs will be allowad a major role in developing integrated regional
and national systems within the United States rerdains in question. That their competitors
will do so does not. Consent decree strictures aside, the other obstacies to the estab-
lishment of regional and national mobile services in the United States are rapidly being
removed. With paging services, geographic factors have all but disappedred; wide-area
services are ubiquitous. Geographic bounds on mobile telephony are disappearing in just
the same way. The recent compietion of the FCC’s cslluiar icehsing process has set off
a competitive race 1o provide truly seamisss, wide-grea service. As we have seen, pro-
viders who are fres 10 do 90 ere rapidly bulliing up clusters of operstion, and integrating
services within them. The next step for dominant players iike McCaw will be to integrate
service across their many clusters and MeCaw hes siready begun t0 do s0. The engi-
neering work is aiready well underway ngtiorwide, and integrated systems are aiready in
operation in some areas. The recent estatiishment of the 1S-41 standard hes set the
stage for yet ancther layer of intersystem coandinaion — the integration of service among
unaffiisted providers. Roaming agreements aiready provide one element of such inter-
system, interprovider coordination; IS-41 has now established common standards for

automatic call delivery and intersystem handoff.

One might have expected that the major companies vying for a larger share of
celiular revenuss would have resoived 0 boyestt and undercut each other's servicss, and
1o oppees rather then support interprovider colipborstion. Nothing of the sort has
heppened, and the econemic reasons are not hard to fathom. Market share is far less
important than market growth: the key to proftability is increased usage, and the key to
increased usage is providing what consumers want. All market ressiirch confims that
what consumers want is a mobile telephone that works precisely as a phone is expected
to work, and works everywhere. But no singie provider of celiular service, not even
McCaw, can come close 10 offering such service on its own. Extensive collaboration with

other providers is thus essential.

Mmmmmhnm&ydwnmmfor
“their" customers by sharing those customers with others jonvnm.:res,
partnerships, and sasmises intercormection. mmdnpum *[W]e will
continue to form the wide ranging marketing and technical aliances that will make the
network a reslity.”® To thet end, the company has recently entered into a joint venture
with Keystone Cellular Communications.” McCaw's most ambitious cooperative venture

%A Milestone Reached, CELLULAR INDUSTRY REPORT, Jan. 1991, at 11.

®rcCaw Compietes LIN Acquisifon, UNITED PRESS INT'L, Mer. S, 1980.

TMcCaw and Keystons ase co-general partners of wmfmconww mm
and operates RSAs. Hortzon is targeting RSAs with “strong roaming potential, with an emphasis on areas
adjacent to metropoiitan centers.” Hortzon's rural cellular systems are epected to “direct traffic into
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involves an agreement with Canada's non-wireline operator (Cantel) that will aliow
customers to enjoy intersystem handoff and automatic call delivery anywhere in the
companies’ combined service areas.”' Pursuing a similar strategy, Century Telephone
has entered an ag_{eement with five other Louisiana companies to provide cellular service

across the state.

If the competitive network is to become a reality, RHC affiliates are going to have
to be given similar freedom to interconnect within their own systems, and with the sys-
tems of others. RHC affiiates do not by any means dominate the celiular business, but
they do play an important role. in a few major areas, two RHC affiiiates compets head
to head. MAP 4.1. Because the RHCs, to varying degrees, cperate numerous systems
across the U.S., no celiular service can be truly seamiess or nationwide without their full
participation. Craig McCaw recently recognized these realities in a major speech.
"Celiular is growing so fast, and requires so much capital, that one entity cannot be all
things to all people. As individual companies, we can consolidats to move forward at the
regional level. At the national level, we must cooperate to create this seamiess national
network."” McCaw went on to emphasize the importance of full participation by wireline
providers, including RHC affiiates, in the process of knitting together national service. To
mm,mmbmm'inmm,wpmmmmw
by the Regional Bell Operating Companies (RBOCs).””" "I want to emphasize that the
independent team building the alternative network itself will include some of the more
creative and open-minded regional Bell companies * * **™

McCaw's metropoiitan cellviar properties.” According to one report, *[t]he joint venture has targeted RSAs
located in Penneyivania, Marytand, West Virginia. and Vermont, with the nonwireline RSA market Maryland
#1 being the first in the series." McCaw & Keysione Form Jowt Venture, MOBILE PHONE News, Dec. 20,
1990, at 7; Armetrong, Celular Technology Moving imo Rural Pennsylvania, PHADELPHA BUS. J., Nov. 26,
1960, § 2, at 38.

T'McCaw Celluler/LIN Broadcasting to Rebuild Cetiuiar Telephone Systems in N.Y, N.J., Pacfic
Northwest, Bussuss W, Oct. 3, 1980.

72-These agresments are in keeping with our strategy of clustering MSA and RSA properties along major
traffic corridors for madmum operating efficiency and future profitabllity.” Centwry Telephone Enterprises
Inc., FIN. WORLD, Nov. 28, 1980, at 108.

T3SMCCAW CELLULAR COMMUNICATIONS, INC., CELLULAR COMMUNICATIONS: A VISION OF THE FUTURE 7 (Oct
20, 1960).

749, at 8.

814, at 10.






- 183 -

Ancillary Services

While both mobile providers and their customers weicome the prospect of
seamless, national, mobile networks, the reactions of others have varied. Providers of
information services have generaily had little to say about thus trend. For the most part,
these providers aiready operate in aMWycoﬂMveenwonmont. And when GTE or
McCaw chooses to provide a dedicated informigtion service to cellular customers, those
customers still enjoy full access to ail other on-line information services through the

landline network.

The comlsscenas of a national moblle network has quite different impilicetions,
however, for established long distance carriers. Despite frequent expressions of dismay,
established iong distance carriers have setiied into generally comfortable and profitable
coexistence with landiine iocal exchange camiers and do not weicome the prospect of
change. Indeed, mdmmmmeHmmm

mommmmm MMW mman
mmmmmm See FIGURE 3.1(A)-(B), supra. The
bottieneck, often said 10 De the bane of the long distance carrier's business, hes tumed
out to be that carmier's cherished friend and ally.

Why shouid this be? mmwmmmmm
mmmwmmmm Mdym:ommuhmoretml
with Tfrm mn::m % ‘

ATET setting are
pressure is alao ses-than it might be in the provisian of & distance services to osllular
custormers. Wiis providers who are not afiiatied with .do buy long distance
mmmmmwwmmmmm«mumm
their customers, at ieist not when they compete against an RHC affifigte.”

Forcing mobile traffic back h the bottiensck aiso generates more traffic for
the established, lentine, long distance . A driver gets into his car in Jefferson City
andbognsdmivbﬂ.l.an HOM&oduaLoubwmonmmd. As he
approaches his destiastion, the distance betwesn calier and catied party steadily
decreises. But the distance the cail must travel steadily increases, at least if the call must
be routed back to the driver's "home" exchange in Jefferson City. Thus, by the time he

;)fammTumwmmm:m“mMYnMFmr
(1980).

77 Cantel, for mammple. spevadly charged s custemens ATET raies t0 deliver wide-afeh traflic, but in fact
used US Sprint’s cheager sspipe. in June 1980, the Narth Carolliia L cmmmwto
"cense and desist iInynegisisiydem charging s custamers Mare then & sctuslly pays m—n
vice.* mmmwummw on the fact
that Centel fied tariffs that selesred 10 the ATAT rate. See Larining, N.C. Commission Probes Centel Celiuiar,

TELEPHONY, June 4, 1980, at 10.
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reaches St. Louis, a long distance carrier is hauling his call on a full round-trip from St.
Louis, back to Jefferson City, and then back again to St. Louis. Inefficiencies of this kind
are inevitable so long as mobile traffic is rigidly forced to travel back through *home"

landline exchanges.

A fully integrated — and fully competitive — national market would operate quite
differently. Intersystern handoff would be ar 10 take agvantage of — rather than to
fight against — the vehicle that is moving the place being called. Long distance
carriers would sell more service at wholesale, and less at retail, which-would refiuce rates
for cellular customers. In time, celiular carmers would enter into direct, facilities-based
competition with long distance carriers, as some are already doingeven without the spur

of full competttion.
Conciusion

mmdmummwmm though often
discussed, remains quite distant. Togiay’s mobile telseommunications $ervices provide
WMWMMMMntWhW
price. AWW«WMWW.ﬂmmamwa
designated location for a fraction of 2 penny. A paging servics transmits a similar amount
of information to a mobile receiver, at a much higher cost. Similarly, a celiular telephone
wmmzmﬁmammwzomdudmm"
zmmmu%mmmmmmmmman
hd!amdn mammmawmmamwhuua

sarket rorr ’ Can be defined UneMbIgUOUS-
ly: ifanybbdmoed'mﬁomsradlo mmmwﬂmpﬂcodmdngfy”

:
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b
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TSand, then, only If the phens on the other end is pen of the landiine network.

7500, 0.0, Simross, The Phone Gptions for Pedide on e Go, LA. Tes, May 1, 1991, § E, at 5, col
1; Ohebalon, Even AMfavies Aufiest the Phenomenal Groweh of Celiuier Phone industry in the Southiand, L A.
Bus. J., Mar. 18, 1081, § 1, &t 38.

‘rmmmmmmammummummmmmmly
recognized by both OOJ and the decres court. In 1987, for emmple, DOJ stated thet “mobille services do
not compete with landiine intereschange service” because of “cost. capacity, and market factors.” Response
of the United States tp Comumgms on its Report and Aecomwwendations Concerning the Line-ol-Business
Restrictions impossd on the Bell Operating Companies by the Modification of Final Judgment at 38, United
States v. Western Elec. Co., No. 82-0192 (D.D.C. Apr. 27, 1987). Summwmnmm
of the Unhad States Consemingshe Line:of Business Aestriciens imposed on the Bel Companies
by the of Final Juligment at 77-78, United States v. WestemBlgc. Co., No. 820192 (D.D.C
Feb. 2, 1987). The decres coys has relerated this conalusion as recently-as September 1980. United
States v. Weltem Bec. Co., Trade Cas. (CCH) ¥ €8,177, 3t 04,480 (D.D.C. 1990 ("ss long as the
mmwmmammmwmmmnmmma
for landline services, it is appropriate to consider such services a separate market”).

E
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It has been suggested, however, that mobije services are converging with landline
services; thataspncesofhandsetsandsmoonmuetofall mobile services may
bogntocompmmmmevrstaﬁonaryoounwm Two things can be said today
about that prediction. First, it is, at best, a prediction, and one that projects quite a
distance into the future. Mobile connections today remain cons:dorablymonupensrve
than stationary ones. !ntodaysmarkot,motwophhlydonotoomm Given the
vast discrepancy in both price and present levels of penetration, direct competition is
nowhere near imminent. The second point is the more important one. If and when radio
services do come to compets directly with landiine services, whatever local exchange
bottleneck still exists today will have disappesrsd. When the bottieneck disappears, so

h:mmemmmwomun-wmuumm
mmwammmamm"-nmummw
the economics will be such that &t can be such a in the forasessble future. The market for

"mmmmmmnmmmmmwm
muammmmmm-"mnmﬂ'um
w of celhular services, this market wil come to compete with landiine

m mo-e ot 64,455-84,456.

mmmmudhmmammmmm
operations. did} Tt ine cxr saategy, which is 10 provithé nalitral and internationil long-distance services

Tucker, MC/ Sarupe Agreedl Sde of Celiuiar Unit, WASHNGTON POST, Jidy 26, 1988, at B1. MGWy
recognized st that ¥me thet csliviar offered no immediate prospect of direct compatition with landiine
service, and thus would not imminently have any role to piay in iong distance maricets.

SUnied States v. Westem Blec. Co., 673 F. Supp. 528, 551 (D.D.C. 1987). This has been a persistent
theme since divestinsre was firet discussed. In a 1982 comment, DOJ argued that permitting the RHCs to
operate interLATA mobile services “wouid leave the decres’s prohibition on BOC provision of interexchange
services without any meaning." Response of the United States to Comments Received on the BOC LATA
- Proposais at 61 n.*, United States v. Western Elec. Co., No. 820192 (D.D.C. Nov. 23, 1988). And in its
September 19580 decision, the court summarized “the vision feared by many — namely, Regioral Company
provision of long dismanos service throughout the country thraugh the connection of any of their mobile
telecommunications switching offices with any of their standard end offices.”
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statement reflects a basic efror of economics. A hybrid service that combines radio and
landiine elements can compete tirectly with an all-landline service only if the radio element
is itself a direct, competitive substitute for the landiine leQ it repiaces. A manufacturer
cannot compete with other suppliers of ordinary stesl chains, if it-alone is farced to use
several solid-gold fimks in its product. Competition for regular long distance customers
through "a combination of cefiular and standard interexchange facilities® will be possibie
only when celiular service itself compstes directly with lancline locat access. But when
such competition materigiizes, the iocal exchange bottieneck will be certifiably dead.

A much mere imimediate prospect — indagd, mMaMoompetmvely
important today - is the coaléscence of formerly seperate geographic markets for mobile
services. When paging services were limited to public address systems, there could be
only one service operating in any one piace. Today there can be hundreds, precisely
because radio has erssed geographic boundasries on where service can be provided.
Similar effects are occurting in mobile teisphony. The oki mobile telephones worked
within simple and rigid bounds; the result was.iimited service and equally
lirited competition. systems are not bounded by similar constraints: cells can
bomwplmmdm and systems can be expanded at their edges almost at will.
This makes for much more efficient use of spectrum - which in turn makes room for more
competition. The microcelis used with PCNs will take service — and competition - a step
further, again by redefining the geographic building blocks and then knitting them together
into a flexible, geographically unbounded new form of service.

mmamw\d&mhlsofmbmpeﬁm
complemented by the rapid development of the fully portable pager or télephone. The
wristwatch pager is already at hand. Celluler phones shrink month tiy month. The unts
are becoming fully pertable; the network is being integrated to make such units wort™
owning. As Craig MoGaw states, we are vamablydmumhmmnau
celiular calls will associels telephone numbers with people, not with piaces.™*

As regional and then national services conlesce, as call delivery capabilities are
deployed, and as receivng units become as poralie as a watch or wallet, the very notce
of a subscriber's "home service area® wil lose meming. The whole point of mcc.»
mlopmbmum:hum.oratmmwmdaham,myﬁomww
The wire tethering the landiine phone is suppesed to be sevared, Not just stretohed. ™
has already ocoured with regional and national paging services: Users of the ser, -
subscribe anywhiere and are peged anywhere; home is just where the bill is sert 1
customer who USSs & wristwaich pager or pocket phone in many places will have a 5= -
number of providers of servics among which to choose. The more a customer mc =<
- and thus the more he needs mobile service - the more options he will have.

MptcCaw Celiviar/UIN Broudcssting to Rebuiid Celluler Telephone Systems in N.Y., N.J., Pac*
Northwest, BUSINESS W, Oct. 3, 1960.
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These trends are uniformly favorabie to competition. Limited competition within
circumscribed metropolitan boundaries is giving way to regional and national service. The
network that allows the phone to move at will, will also be a network that allows the
consumer to subscribe for service from any provider, nearby or distant. With a truly
mobile, integrated network, there will be no such thing as "home.” Home will be where
the shirtpocket telephone is, next to the heart.



